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This document has been prepared by Slater & Gordon Limited (Slater & Gordon) and comprises written materials/slides
for a presentation concerning Slater & Gordon.

This presentation is for information purposes only and does not constitute or form part of any offer or invitation to
acquire, sell or otherwise dispose of, or issue, or any solicitation of any offer to sell or otherwise dispose of, purchase
or subscribe for, any securities, nor does it constitute investment advice, nor shall it or any part of it nor the fact of its
distribution form the basis of, or be relied on in connection with, any contract or investment decision.

Certain statements in this presentation are forward looking statements. You can identify these statements by the fact
that they use words such as “anticipate”, “estimate”, “expect”, “project”, “intend”, “plan”, “believe”, “target”,
“may”, “assume” and words of similar import. These forward looking statements speak only as at the date of this
presentation. These statements are based on current expectations and beliefs and, by their nature, are subject to a
number of known and unknown risks and uncertainties that could cause the actual results, performances and
achievements to differ materially from any expected future results, performance or achievements expressed or implied

by such forward looking statements.

No representation, warranty or assurance (express or implied) is given or made by Slater & Gordon that the forward
looking statements contained in this presentation are accurate, complete, reliable or adequate or that they will be
achieved or prove to be correct. Except for any statutory liability which cannot be excluded, Slater & Gordon and its
respective officers, employees and advisers expressly disclaim any responsibility for the accuracy or completeness of
the forward looking statements and exclude all liability whatsoever (including negligence) for any direct or indirect loss
or damage which may be suffered by any person as a consequence of any information in this presentation or any error
or omission therefrom.

Subject to any continuing obligation under applicable law or any relevant listing rules of the ASX, Slater & Gordon
disclaims any obligation or undertaking to disseminate any updates or revisions to any forward looking statements in
these materials to reflect any change in expectations in relation to any forward looking statements or any change in
events, conditions or circumstances on which any statement is based. Nothing in these materials shall under any
circumstances create an implication that there has been no change in the affairs of Slater & Gordon since the date of
this presentation.
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» Continued strong organic fee growth - in excess of 12%

« 4 new greenfield offices opened - Joondalup (WA), Frankston (Vic), Ipswich and
Townsville (Qld)

» Major advances in consolidation of personal injury market
- Completed 5 acquisitions contributing annualised revenue of $12 million
- Expanded geographic reach with 6 new sites acquired

« Announced major acquisition of Trilby Misso in June 2010 for $57 million
(completed in August) - step change in Queensland market share

- Today announced Keddies acquisition - large boost to NSW market share
» Continued expansion and diversification of practice groups

» Strong growth in Project Litigation and excellent outcomes for clients
- Storm Financial - reached innovative Resolution Scheme agreement with the
CBA on behalf of 2,000 Storm clients
«  VIOXX - judgement in favour of class action claimant in March 2010 (since
appealed by defendant)

o Reﬁg,ulatory roadblock for litigation funding now removed
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SRETRTETER,
FY FY o
2010 2009 5
e £ change
Total Revenue 124.7 103.0 21.1%
EBITDA 31.5 25.9 21.3%|
EBITDA to Revenue' 25.5% 25.5%
EBIT 30.0 25.0 19.9%
EBIT to Revenue' 24.3% 24.6%
NPAT 19.8 17.0 16.1%|
EPS (cents) 17.9 15.9 12.7%
Dividend (cents) 5.00 4.25 17.6%

© Slater & Gordon Limited 2010 1 Margin excludes interest income from Revenue
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REVENUE EBIT

FYO7 FYO8 FYO09

FYO7 FY08 FYO09

FYO7  FYO8 FYO09

» Slater & Gordon is the leading consumer law firm in Australia

» Well defined growth strategy - accelerated organic growth and acquisitions

» Closing the gap between revenue and NPAT growth
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Relationship of Enquiries to WIP to Fees
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» Continued strong correlation between new client enquiries, WIP and net fee revenue
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» Acquisition effective from 13 August 2010
e $57 million consideration - funded by successful capital raising

» expected to contribute approx $30 million in revenue in FY11 with EBIT
margin in excess of 30%

o expected to be in the order of 9% earnings per share accretive in FY11

P Provides expanded geographic coverage and scale in Queensland

o combined market share of 20-25% of the personal injury market in
Queensland

» strong base for further growth
» Operating as a standalone business under Trilby Misso brand
» key operators in the business transferred in the acquisition
» close marketing co-operation to maximise total S&G share of Qld market

» meeting all performance expectations to date
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P Slater & Gordon has agreed in principle to acquire Keddies, the largest
specialist personal injury litigation firm in NSW for $35 million, subject
to execution of a formal agreement and final due diligence

P Significant acquisition providing geographic coverage and scale

« Compelling strategic rationale, amplifying Slater & Gordon’s
presence in the growing western Sydney area

 Attractive acquisition metrics 14% earnings accretive in full year
terms

e Funded by combination of cash and bank debt

« Slater & Gordon to fund the cash component from its debt
facilities and cash flow

e Slater & Gordon new bank facility of $95 million - this revised
facility contemplates this and future transactions
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Continued organic revenue growth

Full Jear revenue target of approximately $170 million, assu
Keddies completes in January

Full year EBIT margin target of 26%

Balance Sheet to remain strong providing capacity for future growth
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