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Disclaimer No challenge too great™

This document has been prepared by Slater & Gordon Limited (Slater & Gordon) and comprises written materials/slides for a presentation concerning Slater
& Gordon.

This presentation is for information purposes only and does not constitute or form part of any offer or invitation to acquire, sell or otherwise dispose of, or
issue, or any solicitation of any offer to sell or otherwise dispose of, purchase or subscribe for, any securities, nor does it constitute investment advice, nor
shall it or any part of it nor the fact of its distribution form the basis of, or be relied on in connection with, any contract or investment decision.

Certain statements in this presentation are forward looking statements. You can identify these statements by the fact that they use words such as “anticipate”,
“estimate”, “expect”, “project”, “intend”, “plan”, “believe”, “target”, “may”, “assume” and words of similar import. These forward looking statements speak only
as at the date of this presentation. These statements are based on current expectations and beliefs and, by their nature, are subject to a number of known
and unknown risks and uncertainties that could cause the actual results, performances and achievements to differ materially from any expected future results,

performance or achievements expressed or implied by such forward looking statements.

No representation, warranty or assurance (express or implied) is given or made by Slater & Gordon that the forward looking statements contained in this
presentation are accurate, complete, reliable or adequate or that they will be achieved or prove to be correct. Except for any statutory liability which cannot be
excluded, Slater & Gordon and its respective officers, employees and advisers expressly disclaim any responsibility for the accuracy or completeness of the
forward looking statements and exclude all liability whatsoever (including negligence) for any direct or indirect loss or damage which may be suffered by any
person as a consequence of any information in this presentation or any error or omission therefrom.

Subject to any continuing obligation under applicable law or any relevant listing rules of the ASX, Slater & Gordon disclaims any obligation or undertaking to
disseminate any updates or revisions to any forward looking statements in these materials to reflect any change in expectations in relation to any forward
looking statements or any change in events, conditions or circumstances on which any statement is based. Nothing in these materials shall under any
circumstances create an implication that there has been no change in the affairs of Slater & Gordon since the date of this presentation.
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FY11H Ig hi Ig hts No challenge too great™

» Trilby Misso and Keddies acquisitions successfully integrated -
delivered over $43 million revenue

> Base business continued to perform strongly while acquisitions were
bedded in

» Demonstrates depth of management

» Received over 80,000 new client enquiries

» Continued expansion of national network — 5 new offices including 3
for Trilby Misso

» Settled Oz Minerals, Fincorp and Brookland Greens class actions

© Slater & Gordon Limited 2011
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Financials No challenge too great™

FY11 FY10 % change

Total Revenue ($m) 182.3 124.7  46.2%

EBITDA ($m) 48.5 31.5 * 54.1%

EBITDA margin 26.9% 25.5%

EBIT ($m) 45.8 30.0 * 52.6%

EBIT margin 25.4% 24.3%

Normalised EBIT ($m) 47.2 30.0 ? 57.4%

Normalised EB’IT margin’ 26.2% 24.3%

NPAT ($m) 27.9 19.8  40.9%

Basic EPS (cents) 19.1 17.9 *6.7%

Normalised Basic EPS' (cents) 20.1 17.9 212.3%

Dividend (cents) 550 5.00 * 10.0%

1. Excludes acquisition costs of $1.4 million (non tax deductible) relating to Trilby Misso and Keddies in FY11
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Slater & Gordon — The Basics No challenge too greatm™

> Australia’s best known legal services brand — 80,000 enquiries from potential
clients in FY11

» Largest network of offices — national expertise, local delivery
> Not cyclical — 80% of business is in plaintiff personal injury litigation

» Consistently delivered strong results — almost 30% compound annual growth
over past 5 years

> This year’s enquiries convert to revenue over 2 years on average

> Now leveraging brand strength by expanding into other areas of consumer
legal services

> Potential to take Australian expertise to other similar legal jurisdictions

© Slater & Gordon Limited 2011
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Track Record of Consistent Delivery No challenge too great

REVENUE

FY08 FY09 FY10 FY11 FY08 FY09 FY10 FY11 FY08 FY09 FY10 FY11
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Strong Visibility on Future Performance No challenge too great™

Relationship of Enquiries to WIP to Fees
New Client Enquiries EWIP M Net Fee Revenue
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Continued strong correlation between new client enquiries, WIP and net fee revenue
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VIOXX No challenge too great™
» Judgement in favour of class action claimant in March 2010

> Overturned on appeal October 2011

> Decision does not foreclose all rights of other members of the class

> Lead plaintiff may seek special leave to appeal to High Court

» Current S&G exposure in the case is $9.8 million comprising work in progress
(WIP) and investment in disbursements

» Largest self-funded case by far
> Represents <5% of all company investment in WIP and disbursements

> S&G Board will continue to take advice on the strength of the remaining rights
available to the plaintiff and other class members to determine whether any
impairment of the carrying value of WIP and disbursement investment in the
case is appropriate
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Strategic Priorities No challenge too greatm™

» Complete integration of Trilby Misso and Keddies
> Aggressively develop Family Law and Private Clients practices
> Support continued organic growth in Personal Injury practices

> Extract greater value from new client enquiries (80,000+ in FY11)

> |Increase conversion rates

> Increase take up of other services

> Further investigate opportunities outside of Australia, particularly UK

© Slater & Gordon Limited 2011
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Potential Opportunity in the UK No challenge too great™

> UK market for consumer legal services undergoing significant change

» Changing regulatory environment — structure of ownership of legal practices

> Changing regulatory environment — reduce cost of personal injuries litigation —
impact on profitability for small firms

> Impact of the GFC

» UK market is around 5 times size of Australian market

> Personal injury work generally has lower working capital requirements

> S&G has long standing relationships with UK firms

> S&G Brand - as first listed law firm in the world recognised by lawyers
~ operating in comparative legal systems

» Opportunity being more seriously evaluated
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Outlook for FY12 No challenge too great™

> Stronger EPS growth in FY12 with full year benefit of Trilby Misso and Keddies
> Revenue target $200 million+

> EBIT margin target of 25%-26%

> Continued focus on improving cash flow from operations

> Balance Sheet to remain strong providing capacity for future growth

© Slater & Gordon Limited 2011
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Look Further Ahead ' No challenge too greatm™

> Strong growth and acquisitions resulted in revised revenue targets for FY15

> Combined revenue target up from $250m to > $300m

Commercial &

Practice Per§onal Family Law Pr.ivate Project
Group Injury Clients Litigation
Market Size* $550-700m $400-500m $700-750m Not known
e . -
:ﬂoa‘lr?(;aé%ztre Bl 9% el »
?;‘:;’L‘;”;ei‘;lie $175m $25m $22m $35m
Revised a0l $235m $25m $22m $25m

Target Revenue

© Slater & Gordon Limited 2011 * S&G estimate based upon ABS data and internal research
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Appendix 1: Trilby Misso No challenge too greatm™

> Completed August 2010. Transition successful and performing above expectations
> Platform for growth
> Marketing of both brands to continue — both have strong recognition

> Rationalising operations to maximise efficiencies (geographic and practice
groups) — consolidated QId presence

> Expansion of Trilby Misso south east QId office network — 3 new offices opened in
Toowoomba, Loganholme and Browns Plains

» Development of regional offices — build scale
into existing Slater & Gordon sites and
expand into new locations

»  Contributed $32 million revenue in FY11 - g 'uﬂg.‘TRlLBLjumq .
- ¥ 1=

(11 months)

» Exceeded previous guidance of $28 million+
revenue for FY11
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Appendix 2: Keddies No challenge too great™

> Transaction completed January 2011. Full integration completed August 2011
> Footprint

» Added 3 new sites - Redfern, Ashfield and Liverpool
» Consolidated Wollongong, Brisbane and Parramatta

» Combined NSW footprint increased to 17 sites

> Contributed $11 million revenue in FY11 (6 months) — in line with guidance
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