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WHY COGSTATE? 
 

THE TECHNOLOGY 
Universal, easy-to-use computerised cognitive testing based on science which 

has been widely accepted and validated both academically and commercially 

 

STRONG FINANCIAL POSITION 
The Cogstate Clinical Trials business is a profitable and growing business 

enabling the company to self-fund R&D and commercialisation opportunities 

 

SIGNIFICANT NEW REVENUE STREAM 
The launch of Cogstate technology to primary care doctors represents a major 

commercial opportunity and a critical turning point for the business 

 







FY12 RESULTS 
Revenue up 48% to $12m 

NPAT $2.5m 
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COGSTATE SALES REVENUE AND PROFITABILITY, BY FINANCIAL YEAR 

Sales 
Revenue 

NPAT 



FY13 RESULTS TO DATE 
 

H1 REVENUE $6.14m 
 

Clinical trials revenue was $5.8 million or 94% 

 

Axon Sports revenue $0.27 million, up from $0.08 million pcp 

• Concussion testing revenue $0.14 million, up from $0.08 million 

• Cognitive training represents new revenue stream in H1 - $0.13 million 

 



FY13 RESULTS TO DATE 
 

CONTRACTED CLINICAL TRIAL REVENUE  
 - AN IMPORTANT INDICATOR FOR FY13 RESULTS 

 

 
 

 

 

 

 

FY13 revenue will increase as sales contracts are signed between 01-Jan and 30-Jun  

Total clinical trials revenue for FY12 was $11.79m 

Clinical Trials Revenue FY13 FY12 

H1 Recognised Revenue $5.80m $6.86m 

H2 Revenue contracted at 31-Dec $4.75m $3.79m 

Total contracted revenue for FY as at 31-Dec $10.55m $10.65m 



FY13 RESULTS TO DATE 
 

H1 Net Loss $0.49m, in line with guidance 
 

 
 
 

 

 

 

 

 

 

Clinical Trials contribution $2.94  

Axon Sports net expenditure ($0.60) 

Healthcare establishment costs ($0.27) 

Other costs, including central resources ($2.45) 

Tax Expense ($0.11) 

NPAT ($0.49) 



FINANCIAL SUMMARY 
 

Cash position at 31 December 2012       $4.3m 

Trade receivables           $2.5m 

Total liabilities          ($1.6m)…no debt 

 

MAJOR SHAREHOLDERS 
Martyn Myer (Chairman)       19.34% 

Rudy Chapa (Non-exec)       17.00% 

Chris Abbott               9.80% 

Charles Goode            5.83% 

 





Healthcare 
 

SIGNIFICANT NEW REVENUE STREAM 

 
The management of Alzheimer’s disease will become one of the biggest health 

care issues in the future 

 

A new report predicts AD patients in the USA alone will triple by 2050 to  

13.8m people 

 

The increase in the incidence of AD will strain health care systems and impact 

care givers 

 

Estimated market size in excess of $500m globally for cognitive assessment 



Healthcare 
 

COGSTATE STRENGTHS 

 

• Independent of language and culture 

• Shown to be sensitive to change associated with AD and MCI 

• Simple to use with clear results allowing doctors to track change over time 

• Extensive consultation with physicians to ensure ease of use 

• Initial launch in Canada with aims for rapid roll-out to other countries 

• Merck responsible for all sales and marketing activities in Canada 

 

















DETAILS OF ROLLOUT 
 

• First tests have been received 

 

• Priced at CAD$125 per test 

 

• Over 150 physicians have expressed interest in referring patients for testing 

 

• Now available in 8 testing centres in large Canadian cities 

 

• Full Canadian distribution expected by the end of 2013 calendar year 

 

• Merck thoroughly engaged at this time 

 





CLINICAL TRIALS 

 
• Customers are pharma and biotech companies wanting to quantify the 

effect of their drugs 

 

• Full service offering, from consulting on design of clinical trial through to 

statistical analysis of data and final report and everything in between 

 

• Accounts for 95+% of revenue historically 

 

• Provides funding for growth and investment in other business units 

 

• Predominantly USA based staff totalling 30 full time staff, excluding 

software development  



CLINICAL TRIAL CUSTOMERS: 

https://www.epilepsyfoundation.org/howtohelp/112
http://www.novartis.com/index.shtml
http://www.bms.com/
http://www.lundbeck.com/
http://www.servier.com/Default.aspx
http://www.sunovion.com/index.html
http://www.otsuka-us.com/


CLINICAL TRIALS – BUSINESS UPDATE 

 
• Significant sales resources added in FY12 allowing key scientist, Dr Paul 

Maruff to focus on Cognigram as well as overseeing all sales activities 

 

• $10.59m of future revenue contracted as at 31-Dec…$4.75m to be 

recognised in H2 FY13 

 

• US$9m of sales contracts signed in H1 (FY12: H1 $10m, H2 $4m)  

 

• Sales contracts greater than US$4m in H2 will see Clinical Trials division 

outperform FY12  



Axon Sports Confidential Axon Sports Confidential 



AXON SPORTS 
PROTECT AND TRAIN THE ATHLETIC BRAIN 

 

 CONCUSSION MANAGEMENT 

 
Striving to convert elite acceptance to 

revenue growth driven by amateur 

adoption 

 

Current elite users: 

Aust : AFL, NRL, Aust Racing Board 

USA : NBA, NHL, WNBA 

 

 

 

 

COGNITIVE TRAINING 

 
Authentication by high profile, well 

respected programs to drive adoption of 

apps 

 

Current elite installations: 

University of Oregon 

Brigham Young University 

 

Football and Baseball initially 

 




