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ASX ANNOUNCEMENT 
 
 

Bravura Solutions full year results for year ended 30 June 2013 
 
 
Sydney, 21 August 2013 (ASX: BVA) – Bravura Solutions Limited (Bravura) - a leading global 
supplier of transfer agency, wealth management and life insurance software applications and 
related professional services – today announced its full year results for the financial year ended            
30 June 2013. 
 
EBITDA for the 2013 financial year (FY2013) was $22.3 million, a decrease of $0.9 million, or 3.9 
per cent decline from FY2012.  Sales revenue for FY2013 was $124.3 million, a decrease of $2.3 
million, or 1.8 per cent decline from FY2012. Comprehensive profit after tax for FY2013 was $4.9 
million, an increase of 22.5 per cent from FY2012. Operating cash flow improved by $4.9 million 
to $25.6 million, a 23.7 per cent increase. 
  
Commenting on the past year, Tony Klim, CEO and Managing Director, said, “This year has seen 
us obtain a number of contracts with new and existing clients, launch new products and take bold, 
innovative steps in our offerings.  
 
“While our EBITDA has declined marginally, it is predominantly due to increased investment in 
bringing our flagship wealth management and life insurance solution, Sonata, to market in both 
APAC and EMEA. We are proud of the growing success of Sonata, the launch of our Babel 
financial messaging software to the Australian market, a successful venture into the SMSF space 
for our Garradin private wealth product, our continued market leadership in the European transfer 
agency market and our growing presence in the UK wrap platform market. 
 
“We are pleased with the improvement in operating cash flow for the sixth consecutive period. 
The Company maintained its cost management focus, and our utilisation of offshore capabilities 
in Poland and India to leverage lower cost resources and improve client support and servicing 
has been a resounding success.” 
 
Bravura will continue to nurture and enhance its strategic relationships with key blue chip clients, 
seeking opportunities to provide additional products and services that deliver incremental value. 
The Company will also focus on securing new business across multiple geographic regions and 
extending existing contracts. 
 
Industry and platform consolidation, regulatory change and technology automation will be key 
drivers in the financial services market, and Bravura will continue to develop software that delivers 
to these requirements.   
 
FY2013 key results  
 
 Comprehensive profit after tax was $4.9 million 
 Net operating cash flow increased to $25.6 million  
 EBITDA went from $23.2 million to $22.3 million 
 Sales revenue went from $126.6 million to $124.3 million 
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Results summary 
 
(A$m) FY12 

actual 
FY13 
actual 

FY13 
constant 
currency1 

% change 
constant 
currency1 

% change 
actual 

Sales revenue2 126.6 124.3 124.5 -1.7% -1.8% 
Expenses 103.4 102.1 102.3 1.1% 1.3% 
EBITDA3 23.2 22.3 22.1 -4.7% -3.9% 
Comprehensive profit4 4.0 4.9 4.7 17.5% 22.5% 
Net profit/(loss) after 
tax 

5.4 1.7 1.7 -68.5% -68.5% 

Operating cash flow 20.7 25.6 N/A N/A 23.7% 
 
1. Constant currency – assumes foreign exchange rates in FY2013 remained constant at FY2012 rates 
2. Sales revenue excludes interest income 
3. For reconciliation between EBITDA and net profit/(loss) please refer to the Remuneration Report in the Financial   
    Report for the year ended 30 June 2013 
4. Comprehensive profit included the effect of exchange differences on translation of foreign operations  

 
 

Sales revenue 
 
Sales revenue for FY2013 was $124.3 million, a $2.3 million or 1.8 per cent marginal decline.  
 
Sales revenue was attributed to a number of licence sales to new and existing clients both in 
APAC and EMEA. Maintenance and support fees continued to rise resulting from new business 
from the previous financial year and additional funds under management resulting in incremental 
revenue.   
 
Professional services revenue for the year declined due to a number of new sales delayed until 
the second half of the financial year. Results also reflected current markets within which we 
operate. The existing installed base continued to enhance systems where required and regulatory 
change is expected to drive additional revenue in FY2014. 
 
EBITDA 
 
EBITDA declined marginally by $0.9 million over the previous year, a decline of 3.9 per cent.  
 
Continued investment has occurred in the Company’s offshore support and development centres 
in India and Poland. These operations are extensively utilised for both the wealth management 
and transfer agency divisions of the business, resulting in effective cost management.     
 
Operating costs 
 
Operating costs continued to decline as a percentage of revenue as the Company expanded its 
capability and resources in low cost countries and controlled discretionary spending where 
appropriate. The rate of increase in the expense line is less than that of sales revenue which 
assists improvement in margins across the organisation. 
 
Cash flow 
 
Cash flow has been a focus area for the Company and improved for the sixth consecutive period. 
At $25.6 million, it increased by 23.7 per cent compared to FY2012. This highlights the Company’s 
focus on its cash position and ensuring prudent management of day-to-day operational costs. 
Sales revenue and cash streams that are more recurring in nature have also continued to support 
robust cash flows.  
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In October 2012 ahead of our December debt facility expiry with BOS International, the Company 
negotiated a new debt facility with CBA. 
 
Final payments for the share buy-back program were also completed in September 2012.     
 
Balance sheet 
 
The financial strength within the balance sheet improved significantly with net current assets of 
$3.1 million in FY2013, compared to a net current liability position in the previous year. Cash on 
hand grew substantially by 200 per cent due to continued focus on cash management and a 
reduction in overall days’ sales outstanding. Borrowings include bank facilities and a finance lease 
relating to the UK data centre and are predominantly non-current following the new CBA facility 
agreement. 
 
Intangible assets are amortised with no impairment for FY2013. Capitalised R&D increased as a 
result of ongoing focus on the Sonata road map to meet client and industry needs. 
 
The Company remained within its banking covenants as at 30 June 2013. 
 
Ironbridge proposal to acquire 100% of Bravura shares 
 
On 17 July 2013, Bravura announced that it had entered into a Scheme Implementation 
Agreement with Stockholm Solutions Pty Ltd (Bidder), an entity owned by funds advised by 
Ironbridge Capital (Ironbridge), in relation to a recommended proposal which includes the 
acquisition by Bidder of all of the shares in Bravura not already owned by Ironbridge for $0.28 
cash per Bravura share by way of a scheme of arrangement (Scheme) and the acquisition by 
Bidder of the shares held by Ironbridge pursuant to a separate share sale agreement (Sale 
Transaction) (together, the Scheme Proposal).   
 
Further details regarding the Scheme Proposal and how to vote on the resolutions which need to 
be approved to implement the Scheme Proposal are included in the Explanatory Memorandum 
which was attached to an announcement to ASX dated 20 August 2013 and which will be mailed 
to Bravura Shareholders on 23 August 2013.  
 
Deloitte, which prepared an independent expert's report in relation to the Scheme Proposal which 
is included in the Explanatory Memorandum, has confirmed to the Bravura Board that, having 
reviewed the FY2013 results released today, nothing has come to their attention that would lead 
them to revise the opinions expressed in that report and, accordingly, it confirms that, in its 
opinion, the Scheme is fair and reasonable to minority shareholders, the advantages of the Sale 
Transaction outweigh the disadvantages and that, therefore, the Scheme Proposal as a whole, 
including both the Scheme and the Sale Transaction, is in the best interests of minority 
shareholders. 
 
Events since last year 
 
During the last 12 months, the Company has undertaken a number of major product releases, 
managed 33 client implementations and completed 56 client upgrade projects across the globe. 
Bravura also signed eight new contracts with both existing and new clients. 
  
Key strategic relationships with major clients including the Bank of New York Mellon, Citi, 
VicSuper and Partners Life have been strengthened as these clients continue to consolidate their 
businesses onto Bravura technology applications and expand their use of the Company’s 
offerings.  
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Outlook 
 
Following our success with Sonata in the market over the past 12 months, we will accelerate its 
adoption as the wealth management and life insurance application of choice for companies in 
both the APAC and EMEA regions, specifically in the Australian superannuation and UK wrap 
platform markets.  
 
Having worked with our first APAC client to deliver our software successfully as a managed 
service, we expect increasing interest in the hosting capabilities that have been so successful for 
our UK and European client base.  
 
Commenting on the past year, Chairman of the Board for Bravura, Brian Mitchell, said, 
“Responding to change; whether it is driven by regulation, consumer demand, market trends or 
technological advancements remains at our core. Bold and nimble innovation is essential to 
secure our continued success; we remain dedicated to this innovation into FY2014.”  
 
 

- ends more – 
 
 
 
For further information, visit http://www.bravurasolutions.com or contact:  
Brian Mitchell - Chairman, Bravura Solutions Limited +61 2 9018 7800 
 

 

http://www.bravurasolutions.com.au/

