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8th December 2015  
 
ASX	  Release	  
(ASX:FCN)	  
By	  e-‐lodgement	  
 
	  
	  
Robo3D	  achieves	  record	  monthly	  revenue	  following	  launch	  into	  Best	  Buy	  

	  
	  
Highlights	  

• Robo3D	   generates	   monthly	   revenue	   of	   approximately	   USD$440,000	   (c.	  
A$630,000)	   in	   October	   2015,	   representing	   a	   more	   than	   80%	   increase	  
compared	  to	  October	  2014.	  

• Year	   to	   date	   revenue	   of	   approximately	  USD$2.3	  million	   (c.	   A$3.3	  million)	  
for	  10	  months	  ended	  October	  2015,	  more	  than	  100%	  higher	  than	  the	  same	  
period	  in	  2014.	  

• Significant	   milestone	   in	   Robo3D’s	   history,	   with	   the	   delivery	   of	   its	   3D	  
printers	  into	  retail	  stores	  for	  the	  first	  time	  in	  October	  2015,	  highlighted	  by	  
its	   launch	   into	  Best	  Buy,	   the	   largest	   electronics	   retailer	   in	  North	  America,	  	  
with	  1,477	  stores	  in	  the	  USA	  and	  267	  stores	  in	  Canada.	  	  

• Initial	   launch	   across	   50	   of	   Best	   Buy’s	   retail	   stores	   provides	   Robo3D	   with	  
significant	   brand	   exposure	   in	   the	   emerging	   desktop	   3D	   printer	   category	  
ahead	   of	   pivotal	   “Black	   Friday”	   and	   “Cyber	   Monday”	   days	   over	   the	  
Thanksgiving	   holiday	   weekend,	   and	   in	   the	   lead	   up	   to	   Christmas	   holiday	  
period.	  

• Premium	  “end	  of	  aisle”	   in-‐store	   locations	  provide	  opportunity	   for	  Robo3D	  
to	   provide	   interactive	   demonstration	   environment,	   further	   enhancing	  
brand	  awareness.	  

• October	  2015	  also	  marked	  the	   first	   full	  month	  of	  delivery	  of	  management	  
services	   agreement	   by	   Crowd	   &	   Company’s	   (“Crowd	   &	   Co”),	   Robo3D’s	  
commercialisation	  partner.	  

• Negotiations	   continue	   with	   other	   major	   retailers	   in	   the	   USA	   as	   well	   as	  
international	  distributors. 

	  
Falcon	   Minerals	   Limited	   (“Falcon”	   or	   “Company”)	   is	   pleased	   to	   provide	   an	   update	   on	   the	  
performance	   of	   Robo3D	   and	   further	   information	   on	   its	   recent	   launch	  with	   the	   largest	   electronics	  
retailer	  in	  North	  America,	  Best	  Buy.	  	  
	  
About	  Best	  Buy	  
	  
Best	   Buy	   is	   the	   leading	   provider	   of	   technology	   products,	   services	   and	   solutions	   in	   the	   USA.	   The	  
company	   offers	   expert	   service	   at	   an	   unbeatable	   price	   more	   than	   1.5	   billion	   times	   a	   year	   to	   the	  
consumers,	  small	  business	  owners	  and	  educators	  who	  visit	  its	  stores.	  The	  company	  has	  operations	  in	  
the	  U.S.	  where	  more	  than	  70	  percent	  of	  the	  population	  lives	  within	  15	  minutes	  of	  a	  Best	  Buy	  store,	  
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as	   well	   as	   in	   Canada	   and	  Mexico,	   where	   Best	   Buy	   has	   a	   physical	   and	   online	   presence.	   Best	   Buy	  
generates	  more	  than	  USD$40	  billion	  annually	  in	  sales	  and	  has	  more	  than	  1,600	  stores	  and	  locations,	  
including	  large-‐format	  and	  Best	  Buy	  Mobile	  stores,	  and	  employs	  more	  than	  125,000	  people.	  
	  
Robo3D	  retail	  launch	  with	  Best	  Buy	  
	  
Prior	  to	  October	  2015,	  sales	  of	  Robo3D’s	  3D	  printers	  and	  accessories	  have	  been	  almost	  exclusively	  
through	  online	  sales	  channels	  including	  Robo3D.com,	  Amazon.com	  and	  Bestbuy.com.	  The	  bricks	  and	  
mortar	  in-‐store	  rollout	  into	  Best	  Buy	  during	  October	  2015	  marks	  a	  major	  milestone	  for	  Robo3D	  in	  its	  
aggressive	  growth	  plans.	  Robo3D’s	  flagship	  “R1	  +Plus”	  3D	  printer	  has	  been	  delivered	  into	  50	  selected	  
Best	  Buy	  stores	  throughout	  the	  USA.	  	  In	  a	  major	  coup	  for	  Robo3D,	  Crowd	  &	  Co	  has	  also	  negotiated	  
for	   Robo3D’s	   products	   to	   be	   displayed	   at	   premium	   “end	   of	   aisle”	   locations	   across	   the	   Best	   Buy	  
stores.	  	  

	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	   	  
Inset:	  Best	  Buy	  employee	  standing	  alongside	  Robo3D	  end	  of	  aisle	  display	  inside	  Best	  Buy	  store.	  

	  
Critically,	  this	  will	  allow	  Robo3D	  to	  showcase:	  

-‐ Live	  demonstrations	  of	  the	  3D	  printer;	  
-‐ Examples	  of	  3D	  print	  and	  materials;	  
-‐ Examples	  of	  the	  filaments	  available;	  
-‐ Examples	  of	  product	  packs;	  and	  
-‐ Videos	  on	  how	  to	  use	  the	  Robo3D	  machines.	  	  

	  
In	  addition	  to	  the	  Best	  Buy	  rollout,	  Robo3D	  continues	  to	  advance	  discussions	  with	  a	  number	  of	  other	  
major	  retailers	  for	  launch	  in	  2016.	  Further	  announcements	  will	  be	  made	  once	  discussions	  advance	  to	  
a	  formal	  stage.	  
	  
Revenue	  Growth	  
	  
Robo3D	   is	   pleased	   to	   announce	   that	   it	   achieved	   revenue	   of	   approximately	   USD$440,000	   (c.	  
A$630,000)	   in	   the	  month	   of	   October	   2015,	   representing	   a	  more	   than	   80%	   increase	   compared	   to	  



	  

3 

October	  2014,	  delivering	  year	  to	  date	  revenue	  for	  2015	  of	  approximately	  USD$2.3	  million	  (c.	  A$3.3	  
million)	   for	   the	  10	  months	  ended	  October	  2015,	  more	   than	  100%	  higher	   than	   the	   same	  period	   in	  
2014.	  
	  

	  	  	  	  	  	  	  	  	  	   	  

	  	  	  	  	  	  	  	  	   	  
	  
This	   financial	   performance	   highlights	   the	   positive	   impact	   the	   signing	   of	   the	  Management	   Services	  
Agreement	  (“MSA”)	  with	  Crowd	  &	  Co	  has	  had	  on	  sales	  momentum,	  combined	  with	  the	  impact	  of	  the	  
USD$1.5	  million	   investment	   to	   date	   from	  Albion	   3D,	   have	   had	   on	  Robo3D’s	   sales	   in	   only	   the	   first	  
month	  of	  the	  new	  collaborations.	  	  
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For	  further	  information,	  please	  contact:	  

Falcon	  Minerals	  
Albion	  3D	  

Ron	  Smit	   Ryan	  Legudi	  

Managing	  Director	   Director	  
www.falconminerals.com.au	   ryan@i3Dtechnologies.com.au	  

	  
	   +61	  434	  528	  648	  
	  

	  
CAUTION REGARDING FORWARD LOOKING INFORMATION 

This document contains forward looking statements concerning Falcon. Forward looking statements are not 
statements of historical fact and actual events and results may differ materially from those described in the 
forward looking statements as a result of a variety of risks, uncertainties and other factors. Forward looking 
statements are inherently subject to business, economic, competitive, political and social uncertainties and 
contingencies. Many factors could cause the Company’s actual results to differ materially from those expressed 
or implied in any forward-looking information provided by the Company, or on behalf of, the Company. Such 
factors include, among other things, risks relating to additional funding requirements, development and operating 
risks, competition, regulatory restrictions, including potential intellectual property disputes. Forward looking 
statements in this document are based on Falcons beliefs, opinions and estimates of Robo3D as of the dates the 
forward looking statements are made, and no obligation is assumed to update forward looking statements if these 
beliefs, opinions and estimates should change or to reflect other future development. 

	  


