


Important notice and disclaimer
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You must read this notice before reading or making any use of this document or any information contained in this document. By accepting this 
document, you agree to the following terms and conditions, including any modifications to them.
Confidentiality: This Presentation and the information contained in this Presentation are provided to the recipient (the "Recipient") on a confidential basis for the 
sole purpose of discussions between the Recipient and representatives of the Kina Group. This Presentation may not be disclosed to any third party or used for any 
other purpose without the express written permission of the Kina Group.

Disclaimer of liability: All information contained in this Presentation has been compiled by the Kina Group from sources believed by it to be accurate and reliable. 
The information in this Presentation was prepared as of its date, and remains subject to change without notice. The Recipient acknowledges that to the maximum 
extent permitted by law: (1) any and all liability in respect of the information contained in this Presentation is expressly excluded, including any liability arising from 
fault or negligence on the part of any person, for any direct, indirect, consequential or contingent loss or damage suffered by any person arising from the use of the 
information or otherwise arising in connection with it; (2) no responsibility is accepted by the Kina Group for this Presentation, any of the information, any omission 
from this document or any action taken by the Recipient or any other person on the basis of the information; and (3) the Kina Group is not liable to compensate or 
reimburse the Recipient for any liabilities, costs or expenses incurred in reviewing, investigating or analysing this document or taking any other action in relation to 
the Kina Group or any prospective transaction.

Not an invitation, advertisement or offer of securities: This Presentation is not, and should not be considered as, an invitation, advice or recommendation to 
apply for securities and does not contain any application form for securities. This Presentation does not constitute an advertisement for an offer to sell or the 
solicitation of an offer to buy securities. This Presentation is not a disclosure document (as defined in the Australian Corporations Act) or a prospectus (as defined in 
the Papua New Guinea Securities Act). The provision of this Presentation is not a representation to you or any other person that an offer of securities will be made. 
Any offer of securities or prospective transaction would be undertaken solely on the basis of a prospectus or other disclosure document prepared in accordance with 
the applicable securities laws and regulations. 

Not financial product advice: The information contained in this Presentation is not, and should not be considered as, financial product advice, investment advice, 
legal advice, tax advice or other advice. The information does not take into account any Recipient's individual objectives, taxation position, financial situation or 
needs. Before acting on the information in this Presentation, Recipients should consider the appropriateness of it having regard to their particular circumstances and, 
if appropriate, seek professional advice, including tax advice.

No representations or warranties: None of the information set out in this Presentation or otherwise provided to a Recipient in connection with this Presentation has 
been independently verified. Accordingly, the Kina Group makes no representation or warranty, express or implied, as to the accuracy, timeliness, completeness, 
merchantability, or fitness for any particular purpose of any such information. In respect of all information provided, the Recipient will rely entirely upon its own 
assessment, independent analysis and advice in relation to the business, assets and financial position and affairs of Kina Securities Limited.

Forecasts: This Presentation may contain various plans, costs projections, estimates, forecasts and other forward looking statements ("Forecasts") which involve 
subjective judgments. Past performance is not a guarantee of future performance or future returns and a loss of original capital may occur. Fluctuations in exchange 
rates could have an adverse effect on the value or price of, or income derived from, certain investments. No representation, warranty or guarantee, whether express 
or implied, is made or given by the Kina Group as to the accuracy, completeness, likelihood of achievement or reasonableness of any Forecast.

Conflicts: The Kina Group, its Directors, officers, employees or agents may own shares in Kina Securities Limited. By accepting this Presentation, you acknowledge 
and agree that none of the Kina Group, its Directors, officers, employees or agents are responsible to you in a fiduciary capacity nor is your access to the 
Presentation or the information evidence of any fiduciary relationship between you, another Recipient or the Kina Group, its Directors, officers, employees or agents 
individually or at all.



Highlights

Statutory profit of PGK23.0m. Underlying profit of PGK30.0m.

Final dividend of PGK10.0 toea/AUD4.0 cents per share.
Full year dividend to PGK15.00 toea/AUD6.0 cents per share.

Restored USD correspondent banking arrangement.

Nasfund Fund Administration progressing.

T1 and T2 capital ratio 28%, compared with regulatory minimum
of 12%.

Net interest margin 7.6% within target range.

Opened a new branch at Vision City Mall.

Launched new digital banking services – retail and corporate 
mobile banking apps and corporate internet banking.



Solid underlying profit performance
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Well managed margins
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Focus on margin improvement
• Net interest margin (“NIM”) at 7.6%.

• Margin decline due to higher cost of funds, coupled with the impact of competitive pricing on term loans.

• Position rectified through focus on rebalancing the deposit book from high cost to low cost deposits.
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Key financial ratios at a glance
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Foreign exchange revenue recovery
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The process involved in securing a US Dollar corresponding Bank has had significant impact 
on FX Income in H1 2017



Driving loan book growth with new
products and services
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Overdraft
10%

Term Loans
65%

Investment 
Property Loan

3%

Asset Financing
2%

Housing Loan
16%

Esi loan
4%

Overdraft, 10%

Term Loans, 
67%

Investment 
Property Loan, 

0%

Asset Financing
2%

Housing Loan
17%

Esi loan
4%

Lending 2016 Lending 2017

Total lending PGK617m (gross) Total Lending PGK746m (gross)



Grew deposits to more than PGK1b
while managing cost of funds
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Total deposits PGK958m Total deposits PGK1.014b



Strong balance sheet
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Conservative balance sheet

• T1 and T2 capital ratio 28%, regulatory minimum 12%

• Leverage ratio 16%

• Coverage ratio stands at 105%



Focus on costs
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Cost higher on growth initiatives 

• Total operating costs up 21% (excluding the one-off lease termination cost)

• Underlying costs increase mainly due to staff and administration costs associated with planned business growth in 2017. 
(Nasfund contract, technology upgrades)
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Balancing growth and returns
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Disciplined growth

• Deposit growth of 6% in 2017

• Management focused on moving from high to low-cost deposits to reduce cost of funds
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Sound credit quality – low impairments
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Low impairments and conservative provisioning

• Loan impairment expense of PGK3.3m for 2017 (0.4% GLA

• Total provisions 1.8% GLA (minimum statutory requirement of 1.47%, including specific provisioning).
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Divisional performance highlights
Kina Bank

Disciplined balance sheet growth.

Gross loan book grew by 21% to PGK746m.

Deposit growth of 6% to PGK1,014m 
(moderated growth due to focused effort to 
reduce cost of funds).

Net interest income of PGK72.4m, up 11%.

Interest income on loans grew by 32% 
or PGK19.3m.

Bank fees and commissions income 
grew by 11%.



Divisional performance highlights
Kina Wealth Management

Growth in FUM and FUA – up 10% to 
PGK6.9b and 60% to PGK11b respectively.

Key highlight was Kina’s Funds 
Administration’s success in signing the 
agreement to provide services to PNG’s 
largest superannuation fund Nasfund.

Funds management revenue increased 
to PGK10.2m.

The Funds Administration Service achieved 
revenues of PGK12.5m. This is budgeted to 
increase to PGK16.5m in 2018. Kina now 
provides Fund Administration services to 90% 
of the market.



Economy

PNG’s economy grew by an estimated 2.2% in 
2017 (2018 budget tabled in Parliament on 
November 28).

Overall GDP is estimated to increase by 2.4% 
in 2018.

Non-mineral GDP growth is expected to pick 
up from 1.9% to 3.5% over 2018 driven by 
policies to support the agriculture, fisheries  
and forestry sectors. 

Our house view - largely in line with official 
forecasts, slightly higher as a result of the  
APEC event.



Vison, purpose, values

Vision

To be the best 
dynamic, progressive 
and accessible 
financial services 
company in Papua 
New Guinea

Purpose

Our people, 
customers and 
communities are 
empowered to 
have financial 
independence and 
security.

Values

• Integrity
• Trust
• Fairness
• Respect
• Honesty



Delivering on 2017 strategic priorities

Ongoing delivery of profitable, quality lending growth at 21%.

Achieving continued growth in the low cost deposit base 
thereby reducing cost of funds.

Maintaining a strong prudential position and conservative 
capital adequacy.

Maintain a net interest margin in target range of 7-9%.

Ongoing delivery of the bank’s technology upgrade including 
the core banking system. 

Implementing a world’s best practice, Fund Administration 
system for the 3 major superannuation funds. 

Continuing to provide increased value and convenience for 
our customers by pursuing options to launch new products and 
services and branches in strategic locations within PNG.

Adopting and implementing advanced compliance 
processes and systems including AML/CFT compliance to 
meet world’s best standards.



Strategic priorities 2018

partnerships

digital

responsible

brand

knowledge

”together it possible”

Connect anytime, anywhere, anyhow.

Value the communities we live in and build 
a better future.

Local and strong.

Empowered and capable people.

Life Long customer relationships.
Strong valued strategic partnerships.

Clarity in offering that surpasses anything in the market today, 
with the best user interface and operational excellence.

Strong addition to the communities we serve. 
Positively contributing to a growing and vibrant economy.

Local pride in the Kina brand.
Recognised as a viable, secure and differentiated financial 
services organisation.

Recognised as having the best people in the financial 
services sector.

PRIORITIES RESULTS



Digital
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Overcoming PNG’s unique geographic and demographic 
challenges; enabling customers to connect anytime, 
anywhere and anyhow.

Significant upgrade to the core banking system 
implemented in October 2017.

Investing in new digital products and services. 

Released personal and corporate banking mobile 
apps in 2017.

Superannuation app allows us to reach out to over 
700,000 members.

Funds administration - moving to STP quickly –
putting us ahead of Australia.



Knowledge
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KEY INITIATIVES:

• Implemented new Online Learning Management

System (LMS) with 12 Compliance & Regulatory 

courses produced in 2017.

• Achieved 100% completion rate for all courses (e.g

AML & KYC, Cyber Security, Whistle-blower, Social 

Media, Workplace Harassment & Bullying, Code of 

Conduct, Workplace Health & Safety).

• Implementing extensive performance management 

system in the first quarter of 2018.

• Job enrichment programs supported a number of 

secondments across the business in 2017.

• Internship Program saw a number of local interns 

formally employed with Kina.



Responsible
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KEY INITIATIVES:

• Supported and promoted Crocodile Prize 
Competition for aspiring writers and PNG illustrators.

• Supported the Daffodil Corporate Cup Golf Challenge 
- an initiative of Cancer Foundation PNG in partnership 
with Oil Search Foundation.

• Staff raised funds for Links of Hope, an organisation 
that supports homeless children.

• Reviewing CSR agenda for the next three years 
and developing a Total Societal Impact Statement 
and Strategy.

• Potential future initiatives include: a SME capital 
fund, Youth education and entrepreneurship 
(specifically FINTECH), a broader financial literacy 
program backing PNG’s key microfinance agencies.



Brand

23

KEY INITIATIVES:

• Our brand sets us apart in the market.

• In 2015, launched new distinctive Kina brand 
reflecting our proud local roots and positioning us to 
support the future prosperity of PNG and its people.

• Launched new concept branch showcasing our 
brand at Vision City Mall in 2017.

• Secured the naming rights to “The Tower” our 
headquarters and landmark Port Moresby CBD 
building to be renamed Kina Haus.

• Launching new Kina Bank brand as an extension of 
the existing brand in 2018.



Partnerships
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KEY INITIATIVES:

• Our brand slogan - “together it’s possible” - reinforces that 
strong relationships are the  cornerstone of the Kina brand. 

• Signed successful agreement to become PNG's first bank to 
sign a trade finance agreement with the Asian Development 
Bank (ADB). This will assist local importing and exporting 
business customers.

• Developed relationships with three of PNG’s leading 
superannuation funds and provided Fund Administration services 
to 90% of the market.  

• Investigating opportunities to partner with institutions to 
assisting in developing new investment products.

• Consideration of developing SME capital fund.

• Consideration of partnerships with key microfinance agencies 
to provide wholesale funding and personal banking.



Kina’s comparative advantage
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STRONG STRATEGIC POSITION

• Seeking to provide
a differentiated alternative 

• No 1 in wealth management

• Banking and wealth portfolio 
provide unique cross selling 
opportunities and broad 
customer base

• Nimble organisation able to quickly 
embrace new market opportunities

• Leading online and mobile 
capability through embracing digital 
technologies.

STRONG BALANCE SHEET

Asset quality
• Sound quality balance sheet
• Low impaired assets

Capital
• Well capitalised (exceeds BPNG 

capital adequacy requirements)

• Capital adequacy (T1 + T2) 28%

Liquidity
• Strong liquidity profile - Coverage 

ratio stands at 105%

• Stable funding sources.

EFFICIENCY

• Strengthening USD correspondent 
banking relationship 

• Actively managing cost to income 
ratio to within guidance.

SUSTAINABILITY

• Largest diversified financial 
services provider in Papua 
New Guinea

• Established in 1985

• Only major PNG financial services 
company listed on ASX

• Total Societal Impact Statement 
under development with initiatives 
under consideration including:
- Development of a SME 

capital fund
- Kumul Game Changers Youth 

Entrepreneurship program with 
a specific focus on FINTEC

- Partnerships with key 
microfinance agencies for the 
provision of wholesale funding 
and personal banking services.



Providing loans for 
PNG people to own 
their homes, grow 
their business 
or enhance their 
lifestyle
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Actively supporting PNG

Backing
PNG
economy

Supporting working 
and retired PNG 
people through 
direct Kina share 
ownership or their 
super funds

Resident PNG
taxpayer payer

PNG
prosperity 
builder

PNG
tax payer

Income tax 
expense 
PGK10.6m

Our workforce: 
>300 people

Our
workforce

PGK35m
payments to 
employees

Contributing to 
the community

Papua 
New 
Guinea

PGK125m
new lending

PGK24.6m
in dividends


