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This presentation has been prepared by thedocyard Ltd (ABN 19 602 586 407 )
(thedocyard). The purpose of this presentation is to provide the recipient of this
presentation (Recipient) with general information concerning the business of
thedocyard to assist the Recipient to make its own assessment of a possible
investment in thedocyard (Transaction) and decide whether to proceed with further
investigations. It is supplied to the Recipient on the understanding that it is not to be
used for any other purpose.

NOT AN OFFER

This presentation does not constitute an invitation, recommendation or offer by
thedocyard, its shareholders or any of their respective agents, affiliates, related
bodies corporate, officers, directors and employees for the purchase or subscription
of any asset, shares, debentures or similar instruments in thedocyard by the
Recipient. Furthermore, this presentation does not advertise any such information
or offer. This document is not a prospectus, product disclosure statement or other
disclosure document (as each of those terms are defined in the Corporations Act
2001 (Cth)) and does not contain all of the information that would be contained in a
prospectus or other disclosure document prepared under the Corporations Act 2001
(Cth).

NO REPRESENTATION OR WARRANTY

No representation or warranty, express or implied, is made as to the fairness,
accuracy, completeness or correctness of the statements, estimates, opinions,
conclusions and other information contained in this presentation. thedocyard does
not have any responsibility to update or correct any information contained in this
document.

To the maximum extent permitted by law, thedocyard and its affiliates and related
bodies corporate, and their respective officers, directors, employees, agents and
advisors (relevant party), accept no responsibility for any information provided in
this presentation, including any forward looking information, and disclaim any
liability whatsoever (including, without limitation, any liability arising

DISCLAIMER

from fault or negligence) for any direct or indirect loss or damage howsoever arising
from any use of this presentation or anything contained in or omitted from this
presentation or otherwise arising in connection therewith. Delivery of this presentation
does not imply and should not be relied upon as a representation or warranty that there
has been no change in the affairs or financial condition of thedocyard since the date of
this presentation.

FORWARD LOOKING STATEMENTS

This presentation includes certain projections and forward-looking statements provided
by thedocyard with respect to its anticipated future performance. Such projections and
forward-looking statements reflect various assumptions, statements of intention and
subjective opinion of management concerning the future performance of thedocyard.
You should be aware that any forward looking statements in this presentation are
subject to inherent risks and uncertainties, many of which are beyond the control of
thedocyard. Those risks and uncertainties include factors and risks specific to the
business of thedocyard as well as general economic conditions and conditions in the
financial markets. Actual events or results may differ materially from the events or
results expressed or implied in any forward looking statement and such deviations are
both normal and to be expected. There can be no assurance that such projections and
forward-looking statements will be realised.

No relevant party makes any representation or warranty (either express or implied) as
to the accuracy or likelihood of fulfilment of any forward looking statement, or any
events or results expressed or implied in any forward looking statement, and you are
cautioned not to place undue reliance on these statements. Similarly, no
representations or warranties are given by any relevant party that the assumptions etc.
upon which any projections or forward-looking statements may be based are
reasonable. The forward looking statements in this presentation reflect views held only
as at the date of this presentation. No relevant party makes any representation as to
the suitability of the Transaction for any particular investor nor as to the future
performance of thedocyard.

thedocyard

PAST PERFORMANCE
Past performance is not a reliable indicator of future performance.

CONFIDENTIALITY

This presentation is for limited circulation and is provided to selected Recipients on a
strictly private and confidential basis. No part of this presentation may be circulated,
reproduced or provided to any third party, and the matters referred to in it must not
be disclosed to third parties, in whole or in part. The relevant parties accept no
liability for any loss or damage of any kind arising out of the use or unauthorised
reproduction, distribution or transmission of

NO AUTHORITY

No person other than thedocyard is authorised to give any information or make any
representation in connection with thedocyard not contained in this presentation. Any
information or representation not so contained may not be relied upon as being
authorized by thedocyard.

THIRD PARTIES

Any references in this presentation to parties other than thedocyard do not constitute
an endorsement or recommendation by those persons or entities of thedocyard or
the Transaction.

ACCEPTANCE

Each recipient of this presentation or any entity or person receiving this document
represents, warrants and confirms that it accepts the qualifications, limitations and
disclaimers set out in this Disclaimer.
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Cloud-based deal space built specifically for
managing the entire lifecycle of any corporate
or commercial transactions
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> 10% increase in revenue
over the last month in response to COVID-19 there has been an increase in

demand for secure virtual deal management tools
DEAL TEAMS
ADJ U ST TO “‘thedocyard’s virtual solution for the times we are in now, allowing transactions

VI RTU AL to keep moving forward as people are dispersed, by providing a collaborative
virtual working ecosystem - this flexibility was a key driver in our decision to

WO RKI N G partner with thedocyard”

Nigel Phelan, CEO CapRaise Financial




TDY perfectly
positioned to

help facilitate
global economic
turnaround

Strategic
Outcomes

Capital raising and
Corporate
Development

Transparent,
Secure,

Effective
interaction among
financiers, investors
& potential
purchasers
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Single Integrated
Solution

to help achieve these
strategic outcomes




PLATFORM
ACTIVITY
SINCE IPO

PROCESS
LAUNCH

169% increase

in net new companies that have interacted with TDY

315% increase

in net new users that have interacted with TDY

257% increase

in number of net new deals flowing through TDY platform per month

500% increase

in number of net deals active on the platform per month

255% increase

in user interaction through TDY Website

15% increase
in net Monthly Recurring Revenue (MRR)

thedocyard



NETWORK

EFFECT IN PLAY

thedocyard

1696 Unique Organisations

untapped target customer base that has utilized the TDY platform
as an invited member

8041 Unique Registered Users

that have used the TDY platform

300 + Deal Rooms

unique transactions have flowed through the TDY platform

$0 spend on Marketing

to still achieve usage in capital markets like New York, Singapore
and London



TDY HAS
LANDED IN

SINGAPORE
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"With the near-term headwinds all businesses are currently experiencing,
being responsive and agile is more critical than ever.

With a number of mergers & acquisitions (“M&A”) and capital raising
transactions in process across the region currently within our team, our
deal-makers, clients and counter-parties demand we use transaction
management tools that ensure deal status and transaction documents are
delivered in a timely and very secure manner, and | have been impressed
by the platform thedocyard has delivered.

We expect significant improvements in our internal processes and ability
to be the catalyst for deal success as a result of using thedocyard”

Michael Gethen managing partner of Gethen Capital



ACTIVATING
GROWTH

THROUGH
CHANNEL
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TDY achieved Microsoft Co-Sell Ready Status - 1 of 294 companies
globally - giving special access to the worldwide Microsoft sales team that are
incentivized to work with TDY and add to the US$8 billion partner revenue
currently created by the program



DIVERSE SET
OF CLIENTS

SINCE IPO

thedocyard

An international healthcare provisioning and multi-insurance group,
serving 32 million customers in 190 countries

An cloud-based software solutions provider for the international and
domestic logistics industries

The second largest multinational professional services firm in the
world.

Multinational law firm with offices in more than 40 countries
Cloud-based accounting software platform for small and
medium-sized businesses

Scientific and Industrial Research governmental agency responsible
for scientific research

One of the largest financial consulting firm in the world specializing in
the fields of corporate finance and restructuring
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TDY Empowering businesses for deal success
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Contact

Neale Java Dylan Curtis

Chief Financial Officer & Chief Operating Officer Head of Sales Trading

thedocyard Barclay Pearce Capital

Suite 4201, Level 42, Australia Square Sydney Office

264 George Street Level 17, 115 Pitt Street

Sydney NSW 2000 Sydney NSW 2000 Australia

t: 1800 952 921 t: 0401 086 990

e: help@thedocyard.co e: dylan@barclaypearce.com.au

Authorised for release by the Board
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