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IMPORTANT NOTICE

Forward-looking statements

This document contains forward-looking statements including plans and objectives. Do not place undue reliance on them as actual results may differ and may do so materially. They reflect Catapult's views as at the time made, are not guarantees of future performance and are subject to
uncertainties and risks, such as the "General Catapult Risks" described in Catapult's ASX presentation dated October 13, 2025. Subject to law, Catapult assumes no obligation to update, review or revise any information in this document.

Pro forma financial information

Catapult changed its financial year end from June 30 to March 31, with a nine-month transitionary FY21 consisting of an interim period ending December 31, 2020 and a final period ended March 31, 2021. Catapult also changed its presentation currency from A$ to US$, which

commenced with reporting in US$ for the six-month period ended December 31, 2020. Catapult also acquired SBG on July 1, 2021. This document sets out pro forma information solely for the purpose of illustrating the effects of the acquisitions (including SBG) and these changes on
certain historical financial results.

The financial information identified as “Pro forma including acquisitions” in this document is pro forma, and has not been independently audited or reviewed. The pro forma financial information identified as “Pro forma including acquisitions” is, as applicable, either a 6-month period
ended September 30, or a 12-month period ended March 31, on the basis that the Company acquired all relevant acquired entities on April 1, 2018. All pro forma financial information has been compiled from management accounts. Because of its hypothetical nature, the pro forma
information may not give a true picture of a relevant comparison. Subject to law, Catapult assumes no obligation to update, review or revise the pro forma information.

Defined terms and Calculation Methodologies

In this document, unless otherwise indicated:

- "H" for April 1, 2021 onwards, is each period starting April 1 and ending September 30, with the first such period being 1TH FY22;

- "2H" for October 1, 2021 onwards, is each period starting October 1 and ending March 31, with the first such period being 2H FY22;

- "FY" for April 1, 2021 onwardes, is each period starting April 1and ending March 31, with the first such period being FY22;

- "ACV" or "Annualized Contract Value" is the annualized value of all active subscription contracts in effect using an average exchange rate to US$ over a 1-month period ending on the ACV Effective Calculation Date;

- "ACV (CC)" or "ACV constant currency” is ACV calculated on a “constant currency” basis, which is calculated using an average exchange rate to US$ over a 1-month period ending on the date that is 1year before the ACV Effective Calculation Date;

- "ACV CAGR" is the cumulative annual growth rate in ACV on a “constant currency” basis over a period A to B, which is calculated as the annualized growth rate (expressed as a percentage) of (x) the ACV as at the Effective Calculation Date for B (using currency rates as at the effective
calculation date for A); divided by (y) the ACV as at, and using the currency rates as at, the effective calculation date for A. Therefore, for example, the ACV CAGR for 1H FY23 to 1H FY25 is calculated as the annualized growth rate (expressed as a percentage) of (x) the ACV calculated as
at September 30, 2024 (using currency rates as at September 30, 2022); divided by (y) the ACV calculated as at, and using the currency rates as at, September 30, 2022;

- "ACV Churn" is the reduction in ACV from the loss of customers over a period, which is calculated as the quotient (expressed as a percentage) of (x) the reduction in ACV from the loss of customers over the 12-month period prior to the Effective Calculation Date; divided by (y) the total
ACV calculated as at the date that is 12 months prior to that Effective Calculation Date;

- "ACV Effective Calculation Date" for ACV is, unless otherwise stated, September 30, 2025. The ACV Effective Calculation Date for ACV denoted as "Opening ACV" or "Closing ACV" is ACV calculated as at, respectively, the start or end of the relevant period. Therefore, for example, the
Opening ACV FY24 Effective Calculation Date is April 1, 2023 and the Closing ACV FY24 Effective Calculation Date is March 31, 2024. ACV denoted as "1H" is calculated as at the end of the relevant period. Therefore, for example, the ACV 1H FY24 Effective Calculation Date is September
30, 2023, and the ACV 1H FY25 Effective Calculation Date is September 30, 2024;

- "ACV Growth" or "ACV YoY" is the growth in ACV (including on a "constant currency” basis), which is calculated as the quotient (expressed as a percentage) of (x) the ACV calculated as at the ACV Effective Calculation Date; divided by (y) the ACV calculated as at the date which is 12
months prior to that ACV Effective Calculation Date;

- "ACV Retention" is the retained ACV from continuing customers over a period, which is calculated as (1- ACV Churn), expressed as a percentage;

- "Fixed Costs" is the total of General & Administrative (G&A), and capitalized and non-capitalized Research & Development (R&D) costs;

- "Free Cash Flow" or "FCF" is cash flows from operating activities less cash flows used for investing activities, excluding cash used for acquisitions of, and investments into, businesses and strategic assets. FCF excludes AASB16 lease payments;

- "Incremental profit" over a period is calculated as the incremental Management EBITDA over that period;

- "Incremental profit margin” over a period is calculated as the quotient (expressed as a percentage) of (x) the incremental Management EBITDA over that period; divided by (y) the incremental revenue over that period;

- "Lifetime Duration” or “LTD" is the average length of time that customers have continuously subscribed for Catapult's products or services as at the effective calculation date, weighted by each customer's ACV as at that date;

- "Management EBITDA" is Reported EBITDA excluding employee-related share-based payments, acquisition contingent consideration, severance, acquisition-related transaction costs, and payroll tax expense related to employee-related share-based payments; and including capitalized
development expenditure;

- "Multi-vertical customers" is the number of customers that, as at the effective calculation date, use a product from more than one of Catapult's verticals;

- "nm" means not meaningful;

- "pp" means percentage point, which is the arithmetic difference between two percentages;

- "Recurring Revenue" is SaaS Revenue, plus Media, and plus other recurring revenue that is not attributable to ACV;

- "Recurring Revenue Growth", “Recurring Revenue YoY", “SaaS Revenue Growth" or “SaaS Revenue YoY" is the growth in, respectively, Recurring Revenue or SaaS Revenue (including on a "constant currency” basis, the "Relevant Revenue"), which is calculated as the quotient (expressed as
a percentage) of (x) that Relevant Revenue over, as applicable, the 12-month period prior to March 31 of a specified FY or the 6-month period prior to September 30 of a specified HY (the “Relevant Period"); divided by (y) the Relevant Revenue over, as applicable, the 12-month period or 6-
month period ended 12 months prior to the Relevant Period;

- "Reported EBITDA" means earnings before interest, tax, depreciation, and amortization for the relevant period derived from the financial statements prepared in accordance with applicable accounting standards, and before any adjustments applied in calculating Management EBITDA;

- "Rule of 40" is the sum of annual ACV growth percentage on a constant currency (CC) basis and Management EBITDA margin (Management EBITDA as a % of Revenue);

- "SaaS Revenue" or "SaaS (ACV) Revenue" is revenue attributable to ACV; and

- "Variable Costs" is Total non-capitalized COGS, Sales & Marketing (S&M), and Delivery Costs.

This document should be read in conjunction with the above definitions and calculation methodologies as they are integral to understanding the content.

Non-IFRS Information

While Catapult's results are reported under IFRS, this document also includes non-IFRS information, such as Management Operating Profit, Management EBITDA, EBITDA, Gross Margin, Contribution Margin, Free Cash Flow (FCF), Annual Recurring Revenue (ARR), Annualized Contract
Value (ACV), Lifetime Duration (LTD), ACV Retention, ACV Churn, and Rule of 40. These measures are provided to assist in understanding Catapult's financial performance, given that it is a Saa$S business. They have not been independently audited or reviewed, and should not be considered
an indication of, or an alternative to, IFRS measures.

General

The information in this document is for general information purposes only and does not purport to be complete. It should be read in conjunction with Catapult's other market announcements. 2
Readers should make their own assessment and take professional independent advice prior to taking any action based on the information.

Due to rounding, numbers presented throughout this document may not add up precisely to the totals provided and percentages may not precisely reflect the presented figures. All financials are in US$ unless otherwise indicated.












WITH CLEAR MEASURES OF SUCCESS

THFY26

RULE OF 40 IS OUR FOCUS

ACV GROWTH

Pro Team Count

ACV per Pro Team

ACV Retention

MANAGEMENT EBITDA

Variable Cost
Efficiency

Fixed Cost
Discipline

3,878

Continue to land new
P&H logos with
greenfield
opportunity that
exists in market

US$28.3k

Through a
combination of cross-
sell, upsell, pricing,
and new product
solutions, continue
increasing ACV per
team

95.1%

Continue to invest in
service and products
to maintain ACV
retention above 95%

49%

Support growth,
while finding
efficiencies in cost of
growth

37%

Leverage our fixed
cost foundation as we
scale

1Constant currency
2 Expressed as the Management EBITDA margin

Important Note: ACV Retention, ACV Per Pro Team, and Multi Vertical Pro Teams financial information in this slide is non-IFRS and has not been independently audited or reviewed.
The information is not, and must not be relied upon as, a statement or estimate of Catapult's current financial performance; a forecast of or guidance as to Catapult's future financial performance, condition or prospects; or an indication of Catapult’s views regarding any of the foregoing. 6
The information in this slide has not been independently audited or reviewed. See slide 2 for defined terms and calculation methodologies.
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GROWING ACV PER PRO TEAM IS CRITICAL TO DELIVERING ON OUR AMBITION

Upsell Features & Cross-Sell 5X Initial ACV
New Solutions

Average ACV per Pro Team US$100-150k

Important Note: The financial information in this slide is provided solely to illustrate the ways in which Catapult could increase Average ACV per Pro Team. The information is not, and must not be relied upon as, a statement or estimate of Catapult's current financial performance; a
forecast of or guidance as to Catapult's future financial performance, condition or prospects; or an indication of Catapult's views regarding any of the foregoing. The information in this slide has not been independently audited or reviewed. See slide 2 for defined terms and calculation 10
methodologies.















C cATAPULT

CATAPULT IS POSITIONED TO LEAD THE AGENTIC REVOLUTION IN SPORTS TECH

01 0?2 03
OUR INDUSTRY WILL NOT BE OUR PRODUCTS ARETHE Al GROWS OUR ADDRESSABLE
DISRUPTED INFRASTRUCTURE Al NEEDS MARKET

Sport is one of the few human Catapult's core products are the data Al removes the analyst capacity
experiences Al cannot replace. Al will infrastructure Al needs, not what Al constraint that has historically limited
not replace sport, but it will intensify replaces. We generate the ground-truth how many teams can fully benefit from
the pursuit of performance advantage data that Al models require to function. Catapult's platform — deepening value
within it You cannot build an intelligent agent for 3,800+ existing customers and

without first capturing the signal expanding the market beyond

[ Sport is Al-resilient J [ Data ready today J [ 15+ year moat ]

15
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SHARE BASED PAYMENTS AND PAYROLL TAX

Share Based Payments - Employee Compensation
« FY26: Expected to be in a range of US$15M to US$16M

 FY27 onward: Expected to increase in line with an increase in Catapult headcount, but is also variable based on movements in the
share price

Share Based Payments - Acquisition Contingent Consideration [IMPECT]

* Incurred due to a portion of the IMPECT purchase price being tied to the founders' ongoing employment. These costs, incurred as a
Share Based Payment, would have been recorded as Goodwill, without any initial or ongoing P&L impact, if not for the employment
requirement.

« FY26: Expected to be in a range of US$10M to US$11M
« FY27: Expected to be in a range of US$17M to US$20M, declining from FY28 (further details are outlined in the Appendix)
* Expense adjusted at each reporting period based on the share price at the that time.

Total expected FY26 Share Based Payment expense: US$25M to US$27M

Payroll Tax on Share Based Payments - Employee Compensation
« FY26: Expected to be in a range of US$2M to US$3M
«  FY27 onward: Expected to be approximately US$2M per year, but is also variable based on movements in the share price

Important Note: This slide contains forward-looking statements. Do not place undue reliance on them as actual results may differ and may do so materially. The statements reflect Catapult's views as at the time made, are not guarantees of future performance and are subject to
uncertainties and risks, such as the "General Catapult Risks" described in Catapult's ASX presentation dated October 13, 2025. Subject to law, Catapult assumes no obligation to update, review or revise any information in this document. The information in this slide has not been
independently audited or reviewed. See slide 2 for defined terms and calculation methodologies. 19



AMORTIZATION OF ACQUISITION INTANGIBLES

There are three primary elements to Depreciation and Amortization expense:
* Depreciation of capital assets (including capitalized COGYS),

*  Amortization of capitalized development costs, and

*  Amortization of acquisition intangible assets

Amortization of Acquisition Intanqgibles

The accounting for the acquisition of IMPECT will be included in the FY26 results, upon completion of an independent
assessment of value of the intangible assets acquired in the transaction.

* Based on an initial Company view, and subject to the independent assessment, amortization of acquisition intangibles
related to IMPECT is potentially in a range of US$2.5M to US$3.0M in FY26

* Including ongoing amortization from all other acquisitions, amortization of acquisition intangibles would therefore be
potentially in a range of US$9.0M to US$9.5M in FY26

* Including all other acquisitions, and accounting for a full twelve-month ownership period of acquisitions during FY26,
amortization of acquisition intangibles would therefore potentially be in a range of US$12.5M to US$13.5M in FY27

«  Catapult will provide a further update at the time of the Company's FY26 results

Important Note: This slide contains forward-looking statements. Do not place undue reliance on them as actual results may differ and may do so materially. The statements reflect Catapult's views as at the time made, are not guarantees of future performance and are subject to
uncertainties and risks, such as the "General Catapult Risks" described in Catapult's ASX presentation dated October 13, 2025. Subject to law, Catapult assumes no obligation to update, review or revise any information in this document. The information in this slide has not been

independently audited or reviewed. See slide 2 for defined terms and calculation methodologies.
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INTRODUCING UNDERLYING NPAT

In recognition of acquisitions undertaken by Catapult in FY26, and the non-operating and non-cash impact on future Profit & Loss
Statements, Catapult is introducing an Underlying Net Profit After Tax metric at the FY26 result. A reconciliation of Statutory Net
Profit After Tax to Underlying Net Profit After Tax would be calculated using the following formula:

Statutory NPAT
* add back Amortization of Acquisition Intangibles*
* add back Share Based Payments - Acquisition Contingent Consideration
* add back Adjustments to Fair Value of Contingent and Deferred Acquisition Consideration

= Underlying NPAT

* Purchase accounting for the acquisition of IMPECT is not yet final, and Catapult is currently in the process of evaluating the
impact on Amortization expense via an independent assessment.

Important Note: Underlying NPAT is a non-IFRS measure that is not currently reported by Catapult. Catapult intends to introduce this measure in its FY26 financial reporting. Further information, including definitions will be provided when the measure is first reported. 21
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ANALYST PACK

SBP - ACQUISITION CONTINGENT CONSIDERATION SCHEDULE

US$M FY28 FY29 FY30 FY31 Explanatory Notes:
* At the time of the acquisition of IMPECT, the
Share Based Payment expense 10.2 3.9 1.2 0.0 schedule of the share based payment expense

related to the acquisition contingent consideration
is outlined in this table, and is based on a Catapult
share price at acquisition of A$6.68 per share

* This table is based on 100% of the earn out
requirements related to IMPECT being satisfied
over a four year period

* This table should be taken as a guide only, as the
expense incurred is dependent on factors including
the share price, and a regular re-assessment of
the likelihood of each of the earn out requirements
being satisfied

* The share price used to calculate this portion of
the expense in each half year reporting period is
calculated at the end of the half year period

23
Important Note: FY26 financial information is not included in this slide. This reconciliation is provided for illustrative purposes only to assist in understanding the methodology to be applied when FY26 results are released. It does not constitute guidance or a forecast. See slide 2 for defined

terms and calculation methodologies.
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GLOSSARY OF TERMS

TERM DEFINITION

ACV or Annualized Contract Value

ACV Churn

COGS
Lifetime Duration (LTD)

Management EBITDA

Multi-vertical customers

Rule of 40

the annualized value of all active subscription contracts in effect using an average exchange rate to US$ over a 1-month period ending on the ACV Effective
Calculation Date

the reduction in ACV from the loss of customers over a period, which is calculated as the quotient (expressed as a percentage) of (x) the reduction in ACV from the
loss of customers over the 12-month period prior to the Effective Calculation Date; divided by (y) the total ACV calculated as at the date that is 12 months prior to
that Effective Calculation Date

cost of goods sold

the average length of time that customers have continuously subscribed for Catapult's products or services as at the effective calculation date, weighted by each
customer's ACV as at that date

EBITDA excluding share-based payments, share based payment related payroll taxes, purchase consideration, and severance; and including capitalized development
expense

the number of customers that, as at the effective calculation date, use a product from more than one of Catapult's verticals

the sum of annual ACV growth percentage on a constant currency basis and Management EBITDA margin (Management EBITDA as a % of Revenue)








