






















GROWING ACV PER PRO TEAM IS CRITICAL TO DELIVERING ON OUR AMBITION
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5X Initial ACV

US$20k

US$100-150k

Land with P&H

Upsell Features & Cross-Sell 
New Solutions 

Average ACV per Pro Team

Important Note: The financial information in this slide is provided solely to illustrate the ways in which Catapult could increase Average ACV per Pro Team. The information is not, and must not be relied upon as, a statement or estimate of Catapult’s current financial performance; a 
forecast of or guidance as to Catapult’s future financial performance, condition or prospects; or an indication of Catapult’s views regarding any of the foregoing. The information in this slide has not been independently audited or reviewed. See slide 2 for defined terms and calculation 
methodologies.



























US$M FY28 FY29 FY30 FY31

Share Based Payment expense 10.2 3.9 1.2 0.0

SBP - ACQUISITION CONTINGENT CONSIDERATION SCHEDULE
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Explanatory Notes:
• At the time of the acquisition of IMPECT, the 

schedule of the share based payment expense 
related to the acquisition contingent consideration 
is outlined in this table, and is based on a Catapult 
share price at acquisition of A$6.68 per share

• This table is based on 100% of the earn out 
requirements related to IMPECT being satisfied 
over a four year period

• This table should be taken as a guide only, as the 
expense incurred is dependent on factors including 
the share price, and a regular re-assessment of 
the likelihood of each of the earn out requirements 
being satisfied

• The share price used to calculate this portion of 
the expense in each half year reporting period is 
calculated at the end of the half year period

ANALYST PACK

Important Note: FY26 financial information is not included in this slide. This reconciliation is provided for illustrative purposes only to assist in understanding the methodology to be applied when FY26 results are released. It does not constitute guidance or a forecast. See slide 2 for defined 
terms and calculation methodologies.



GLOSSARY OF TERMS
TERM DEFINITION

ACV or Annualized Contract Value the annualized value of all active subscription contracts in effect using an average exchange rate to US$ over a 1-month period ending on the ACV Effective 
Calculation Date

ACV Churn the reduction in ACV from the loss of customers over a period, which is calculated as the quotient (expressed as a percentage) of (x) the reduction in ACV from the 
loss of customers over the 12-month period prior to the Effective Calculation Date; divided by (y) the total ACV calculated as at the date that is 12 months prior to 
that Effective Calculation Date

COGS cost of goods sold

Lifetime Duration (LTD) the average length of time that customers have continuously subscribed for Catapult’s products or services as at the effective calculation date, weighted by each 
customer’s ACV as at that date

Management EBITDA EBITDA excluding share-based payments, share based payment related payroll taxes, purchase consideration, and severance; and including capitalized development 
expense

Multi-vertical customers the number of customers that, as at the effective calculation date, use a product from more than one of Catapult’s verticals

Rule of 40 the sum of annual ACV growth percentage on a constant currency basis and Management EBITDA margin (Management EBITDA as a % of Revenue) 






